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BUSINESS ENTREPRENEUR
Versatile, high-performing sales and business development leader offering 20+ years of experience within multiple verticals to include marketing and account management. Skilled in accessing decision-makers, discovering buyers’ influencers, negotiations, and overcoming customer objections to close deals. High-tech savvy with databases, software technology, and experiences. 
KEY STRENGTHS
Project Management | People Skills | C-Level Pitches | Revenue/EBITDA-Focused | Storytelling | Client Relations | CRM Competitive Analysis  Customer Value Proposition (CVP) | Sales Force Management | Closing

PROFESSIONAL EXPERIENCE

COMPANY ONE | San Jose, CA | 20XX-20XX
Founder 
Entrepreneurial-minded creator who launched and promoted this innovative healthcare company. Established sales strategy development, forecasting, sales resource planning, and budgeting for business.
· Delivered compelling sales presentation to 75+ major companies.
· Developed strong business relationships and increased profits through solution-based needs, assessment, and sales.
· Created instrumental business relationships to secure $900K in investment funds. 
· Employed negotiation skills to invoke three requests for information (RFIs).
COMPANY TWO | San Francisco, CA | 20XX-20XX
Consultant 
Served as a consultant introducing a new service model. Conducted competitive landscape analysis uncovering key openings for differentiated service. Gained consensus on pricing model and competitive positioning. Created website testimonials and circulated in marketing and tradeshow PR to enhance brand awareness.  
· Mentored advisors on sales and service execution, which produced 45 new accounts.
· Increased awareness—qualifying a $150M pipeline.
· Acquired $75M in contracts by articulating pricing strategy and return-on-investment (ROI) model to decision-makers.
COMPANY THREE | Palo Alto, CA | 20XX-20XX
Advisor 
Implemented innovative network designed to provide comprehensive portfolio of unique and traditional healthcare marketing services. Sold the vision, client story, and product launch for a new technology platform. Created a successful presentation with key datapoints and value story.
· Drove new product marketing and monetization. 
· Synthesized value proposition and delivered sales pitch to agency presidents, sales department, and major account management teams. 
EDUCATION 
Bachelor of Arts in Economics, College One, San Francisco, CA
